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What Are Market Options?

Export Milling Processed Feed Malting 

Pony Gluten Free 
Glyphosate 

Free 
Organic Transitional 



Contracting 

It is the seller's 
responsibility to 

ask questions 

No two 
contracts are the 

same 

What chemicals 
are allowed?

Moisture 
restrictions, to 

dry and to tough



#2 CW vs 
2 CW 

271g/hl 242g/hl

Avery vs 
Winchester

2SG, 2Oat AOG



• Using the wrong 

conversion can cost you 

thousands. 

• Always request your 

grams per half  liter. 

• 37 pounds is always a red 

flag 



CGC #2 Spec

• Minimum test weight for a #2 is 42.5 

pounds 

• Total grains of  other classes is 2% 

• Then 1.5% on top for wheat as well as 

barley

• Wild oat allowable is 2% 



2SG Processed   

• ¼  of  the max amount of  

other cereals allowed.

• ¼ of  the max amount of  

wild oats Rejection at 2%

• Good color? 



1CW Milling oat 

• Rejection if  under 42.5 

pounds

• Rejection if  under 10.5% 

MST

• Dust as a spec

• 3% foreign material

• #1 for CGC is 46 Pounds



2cw oats/Export

• Standard weight is 245g or 42.5 pounds 

• There is a lot of  opportunity for 

variation in these oats. 



Milling & oats

Organic 

• 42.5 pounds to 40 pounds

• Total grains of  either 

classes is 3%

• Wide range with no 

discount schedules given. 



Malting Market

• No pre-harvest chemical used

• High germ product

• Variety specific 

• High plump 

• Low dockage 

• Each buyer is specific 



Feed Markets 

• Feed buyers have specs too 

• 38 pounds or higher is common, some want higher 

• No heated, lower greens, not to high in dockage 

• Not a high % in add mix 

• Colour is a determining factor in price 

• Moisture still needs to be dry

• Variety is still something that they may ask



Gluten Free

• Always confirm specs for #2 that 

are being used.

• Best on breaking land. 



Fall Contracting

• Contracting in January for fall is 

usually a good time 

• Look for AOG 

• All contracts are different, check 

terms 

• Lock in freight?



Final thoughts 

• Samples are extremely important

• Consider all costs when contracting 

• Whoever you sell to make sure you are comfortable to discuss payment terms 

with them  

• Differed payments. If  you wait longer than 90 days to exchange your primary 

elevator receipt or grain receipt for a cash or cheque, you are not eligible for 

compensation under a bond. 


